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Allan: [00:00:00] March 9th, 2025. I'm headed to Saskatchewan just like in season one. Only this time, instead of Saskatoon and Prince Albert, I'm headed to the Capitol, Regina.
Pilot: Flight time on our way to Regina tonight is 3 hours and 24 minutes. If... 
Allan: Season one seems so long ago, it was in fact four years ago. A lot has changed since then. We were just coming out of the pandemic. There were lingering supply chain issues leading to inflation, and now all folks want to talk about is... well... tariffs. We'll hear about all of that this season.
Now, having said that, in the last four years, I've also had the pleasure and privilege of telling small business stories from every province in this country. I'm now on my second lap hoping to hit the territories this time around as well. And I do this with a new sense of purpose and energy. I feel like now more than ever, as our economy and perhaps sovereignty are under threat, we need to tell [00:01:00] these stories and not only to get perspective, but also hope. 
Hello everyone. I'm Al Grego and this is a season eight premiere of Yes, we Are Open podcast.
I'm at the Regina International Airport in the southwest quadrant of the city. The airport site developed from 1928 to 1930, along with the first terminal built to 1940 is part of Regina's rich history in Canadian aviation.
After the first World War, reginan Roland Groom, who was a military flying instructor in southern Ontario, returned home to Regina and set up a company called the Aerial Service Company. Aviation in Canada was so young at the time that Groom was actually the recipient of pilots license number one, and his mechanic, Robert McCombie, was given air engineers license number one.
In the beginning of World War ii. The [00:02:00] Regina Flying Club was heavily involved in training the Royal Canadian Air Force. Most of it conducted out of the Regina Municipal Airport. A new airport terminal was built in 1960. That terminal has been renovated several times since then to become what it is today.
The Regina Flying Club still exists as one of the tenants of the Regina International Airport. Another longstanding tenant has been there almost as long, started after World War II by four Royal Canadian Air Force Veterans, they occupy the first hangar just north of the terminal along Airport Road, and they're the subject of this week's story, Prairie Flying Service.
I walk in the front doors of Prairie Flying Service into a small foyer. To my right, I can see the hangar. To my left are the business offices. I go left through the small waiting area with black and white pictures of old aircraft on the walls into a [00:03:00] wide open office space with more old photographs and large paintings of aerial views of Saskatchewan.
Hello. 
Kevin: Greetings.
Allan: Are you Kevin? 
Kevin: You must be Al.
Allan: I'm Al.
Kevin: Pleasure to meet you. 
Allan: Hello everyone! 
That's Kevin, the owner. He greets me and introduces me to a staff including Jonah, his son. Before we settle in for our interview, I meet Derek, one of the maintenance engineers. Derek asks if I'd like a tour of the hangar and to help him bring a plane in for maintenance.
So of course the interview will have to wait.
So how long have you been working here? 
Derek: Here? About a year and a half. 
Allan: All right. And what do you do? What's your role here? 
Derek: I'm a aircraft maintenance engineer. 
Allan: Okay. 
Derek: So I've been in the industry for 11, 12 years now. 
Allan: Derek leads me into the hangar. There are a few small planes being worked on. I follow him outside where there's a plane parked, waiting to be brought in. It's a Piper M350. Derek informs me that this is a nice plane. I take his word for it. It looked nice. 
I watch as [00:04:00] Derek goes through an extensive checklist of items, and then finally he starts the engine.
He taxis the plane into position before turning the engine off.
We go back into the hangar and get into a tow vehicle and proceed to carefully push the plane into the hangar.
Derek: It's it's like towing a trailer, but not.
Allan: But the trailer is like the same length or width as it is long, right?
Derek: Yeah, exactly.
Allan: Derek then proceeds to remove the cowling revealing the plane's engine to perform his maintenance.
That is pretty cool!
There's so much to see here. I can't do it any justice. I'll post some video of the experience on our YouTube channel later.
Derek: This is like a fully pressurized...
Allan: Once I'm finished helping Derek with his duties, and by helping I mean riding along and asking dumb questions, I head back to the office where Kevin and Jonah await their interview.
Kevin: Hello, I'm Kevin Toth. I am the, current president of Prairie Flying Service. 
Allan: So when did Prairie Flying Service start?[00:05:00] 
Kevin: Goes back to 1946. There's a lot of aviation companies that have the origins of 1946, simply because that's when all these fellows came back after post war. 
Allan: Yeah. 
Kevin: And it became, an industry here in Canada, not just Saskatchewan, but we were lucky that we had four fellows, Bob McKnight, Patty Watson, Art Davis and John Howe were the four originators of Prairie Flying Service back in 1946. 
It started actually with a thing called a Flying Water Can, and what that was is it's, it was a precursor to agricultural spraying, right? So they came back, bought a couple airplanes, and realized that, hey, these are great tools that we can use in this province. And invented this and started doing agricultural spraying. Was where Prairie got its start.
Allan: Now were they always here? Is it, this is their original location. 
Kevin: This is not the original location. a hangar, just a couple rows down, which was an old World War II hangar, which is still currently standing, believe it or not, [00:06:00] it is the original location of Prairie Flying Service back in the day.
Allan: When did you take over? 
Kevin: I've been with Prairie Flying Service since 1986. 
And I officially bought the company in 2018. 
Allan: What was your initial role when you started?
Kevin: In the industry? I was called, a ramp rat. 
Allan: Okay. 
Kevin: Which is the person that fuels up airplanes, moves airplanes, does what?
Allan: So what we just did in the...
Kevin: Yeah, yeah. That's it's basically anything that needs to be done with the movement and care of airplanes within our facility kind of thing. 
Allan: Okay. What was your background before you started as a ramp rat? What were you doing? 
Kevin: My passion for aviation started, I was an air cadet, believe it or not. 
Allan: Okay. 
Kevin: So I was an air cadet for seven years.
Got a gliders pilot's license and a private pilot's license as a cadet. And that basically instilled the love for aviation. So for all those years, I literally hung around airports all the time. And one of the people that worked at Prairie Flying Service at the time had an air cadet connection. So I was basically [00:07:00] hired right outta high school. 
Allan: Wow. 
Kevin: To come work for Prairie Flying Service. And that's where it all started. 
Allan: When you started in 1986, did you know this was gonna be your career? 
Kevin: I started 'cause I loved airplanes. I had a pilot's license and I wanted to fly, and originally that was a whole plan. Prairie Flying Service did have flights and we did charters and we had all of that going on and I got my pilot's license, my commercial pilot's license. And that was the direction I wanted to go. But then it came to the point that it's family. And flying is not a family friendly job. It's not Monday to Friday, eight to five. So I made the decision then that being more of an office setting and a Monday to Friday allows more family time. And that's what led to ultimately, me being in the position that I'm in now.
So it was, yeah, family was a little bit older at that time in 2018, but they still have spent a lot of time. Here.
Jonah: Hi, my name's Jonah. I support business development at Prairie Flying Service. I remember growing up and even from an early age, always being around the hanger. Like when Sessna would ship an engine or a [00:08:00] spar or like a wing even. You'd get these massive boxes coming in and so it was always fun. You could crawl through the boxes as a kid and go play hide and seek with my sister in the shipping area. And it was always just so cool being around aviation and so always been involved in prairie in different ways and helped out here and there we were answering phones when need be and supporting with packing things up for shipping and things like that. 
Kevin: Definitely spent a lot of times, they go flying with me from time to time when we want to do something different. 
Jonah: We'd go flying on weekends and it was always so cool, putting on the massive headset and sitting in the copilot seats, you could hold the controls and feet couldn't quite reach the rudder pedals at that time, but it was always just fun and seeing Saskatchewan from the air and continue to go flying. And now in a little 150, it's a little bit tighter of a fit to two guys in the front seats, but it's always just. That's always been fun.
My day job, full-time day job now is with the community foundation. So I do community impact work supporting the charitable sector. Been at the community foundation now for a couple years. But it's been really important. And, when I came on board, the community foundation was important that I had the flexibility that I could continue to help out at Prairie here. And [00:09:00] so I'm able to split my time and spend some hours each week at Prairie doing a number of different desks and still helping out with the business.
Kevin: Jonah, my son, certainly helps me out and has helped me out post Covid as we were recovering from that whole time as well. 
Jonah: I was back home here and was able to help out and fill some of the gaps in the business and do whatever I could to support my dad and help Prairie continue on those times, and I've been fortunate to continue to be able to support in various ways now.
Allan: So in 2018, you bought the business. 
Kevin: Yep. Correct. 
Allan: Was that a, an easy decision or just a made sense for as your next step here? 
Kevin: Yes and no. It was one of those things I had so much time committed to Prairie Flying Service. It was tough to make a change or do something else 'cause I had so much invested in here and at that time the previous owner had passed. So we were in a flux and it was either I step up and carry on Prairie Flying Service and become a caretaker. Or. [00:10:00] Probably at that time I would've dissolved. 
Allan: Oh, okay.
Kevin: So it was, with my experience and time that I had in here, it was the natural choice was to make sure I insured Prairie Flying Services here for another a hundred years.
So we are a Cessna authorized service facility, Piper, authorized service facility, and a beachcraft authorized service facility. So we do any kind of maintenance on those kind of aircraft from annual maintenances to oil changes, to preventative maintenance, anything that those aircraft require within their operations.
We're also one of the largest wholesaler of aircraft parts across Canada, so we deal with. Selling aircraft parts to general aviation from Vancouver Island all the way to customers in Newfoundland.
One of our other things that we do is supporting the Regina Flying Club, which is a local flying school that, again, has history back to 1927. Again, we do all the maintenance. That being said, with part sales, we also support about three or four other flying schools across Canada with their Cessna aircraft parts.
Basically [00:11:00] we're also what's called A MO, an approved Maintenance organization, so that allows us to do maintenance on commercial aircraft. And with that comes, of course, extra scrutiny. Transport comes out here and does audits to make sure that what we're doing is within the limitations of transport. And of course, safety's number one for all aspects, for both the staff and our clients as well.
Allan: You mentioned the early nineties were your peak. And that's usually a question to ask is what was your heyday? So you'd say it'd be like the early nineties? 
Kevin: That was, when things were still reasonably priced. At that time, every farmer and every farmer three miles down the road owned an airplane. There was an organization called the Saskatchewan Flying Farmers, and they had. Thousands of members and they had gatherings and fly-ins and a lot of that went on. 
Allan: Oh yeah? 
Kevin: Nowadays you don't see that, those slowly got sold off into the late nineties and as everything in aviation changes in the US dollar as the dollar fluctuates. So does the ebb and flow of [00:12:00] airplanes.
Allan: Sure. 
Up next, Kevin found his calling in Regina's aviation industry. He was able to take over this storied Prairie Flying Service in 2018. But little did he know of the turbulent skies that lay ahead. How did he fare? Let's find out.
You are listening to Yes, we are Open. In 1986, Kevin Toth turned his love for aviation into a career straight out of high school. He joined Prairie Flying Service as a ramp rat and moved his way up until he was finally able to buy the business in 2018, saving it from extinction after the previous owner passed.
But as we've heard, the aviation industry isn't what it used to [00:13:00] be. The challenges he's faced since he bought the business have been significant. How did Kevin navigate the 80-year-old company through those challenges? Let's have a listen.
Thinking back to the last, not just the last seven years that you've owned it, but right from when you started here. What would you say has been your one or two biggest struggles during that time?
Kevin: I think the struggle started right from the beginning. With the previous owner passing, things were in shambles, so it was trying to get the ball rolling again from being a stagnant stop. And basically we were doing that, we had a full staff and we had all transitioned. It was going to be the new Prairie Flying Service and we're gonna get this up and going and operate like it should be, and restore some of the luster kind of thing. And then Covid hit.
At that time we, we had to reduce staff to three. So you can't socially isolate in an airplane, you're sitting shoulder to shoulder. So that was a difficult time that we [00:14:00] downsized and most of our clients are commercial operators and flying schools couldn't fly for the same reasons. Income came to a standstill like a lot of industries and businesses. But that was certainly a very dark and difficult time 'cause nobody knew what tomorrow was gonna bring. So it was. It was the fastest, longest period of time, I think, for my management of Prairie Flying Service because every day was a new day and you dealt with today and carried on tomorrow, and that was it.
Allan: How many staff did you have before that? Like when you took over? How many staff 
Kevin: were there? There was about 11 or 12. We went down to three and now we're back up to nine. 
Allan: That's good. 
Kevin: So it's been a, a little bit of a roller coaster, but that's, like any industry or certainly the transportation or hospitality industry, that was a tough time for sure.
Jonah: 2020, I had finished my undergrad and in terms of timing, it worked out perfect that I had finished up my schooling. I was out in Toronto for school and came back home to Saskatchewan. And so I was here, I was, it was boots on the ground and it was a no brainer to help out where I could with the company.
And so it was a big learning curve. I. The terminology, the hadn't been exposed to all the transport regulations in the same way [00:15:00] and learned so much helping out with the company in that time and trying to fill in and answer the phones as folks are making their part orders or talking about the maintenance they need on the aircraft, and do whatever it can to support in that time.
Allan: Other than staffing down during that time, I imagine so the schools wouldn't be open, but if you're maybe just like a recreational flyer, you're probably still doing that. Right? 
Kevin: You know what, on the second year, so it'll be 2021 of Covid, it was actually the private operator that kept us in business. And we had a great loyal following of private operators. And ironically, a lot of them that owned aircraft were also those that went south. And they would typically go south and winter there. But due to covid, they couldn't go south. So during the winter of 2021, believe it or not, our ski sales and ski associated sail were through the roof because primarily these people were down south and couldn't use their [00:16:00] skis. So they never put their airplanes on skis, right? But now they were here and they're at home. It's let's dust off those skis and let's go winter flying. So we had a whole bunch of. Private airplanes that did all those bucket-list things. People had disposable income post covid, right? Yeah. All the bucket-list things, I'm gonna do the interior on my airplane, or I'm going to do some maintenance to it that has been, prolonged or anything along those lines. So there's a lot of stuff that came from that general aviation or private sector side that certainly helped. This through all that for sure.
Allan: Let's talk about a few other things that have happened, since the pandemic that may have affected you. Obviously hyperinflation happen after the pandemic. 
Kevin: Certainly, yeah. We saw the increase of aircraft parts as a result. Delay in time. Again, with the the pandemic, a lot of tribal knowledge was lost.
Allan: Right.
Kevin: So all of a sudden, these industries, very niche industries, again, in manufacturing, lost a lot of the talented people that have been working [00:17:00] there for 30 or 40 years, replacing them with employees that hadn't had the experience yet. And as a result, lead times for things that were. Predominantly 30 days jumped up to gosh years.
Allan: Yeah. 
Kevin: And failure rates of parts increased because they weren't being manufactured at the same spec because people didn't know Bob did it this way because that's the way he's done it for the last 30 years. He replaced Bob with somebody else and there's no manual to tell you to do it that way.
The biggest one was cost too. Things that were $300 pre Covid jumped up to $3,000 that post Covid. So it's slowly, unfortunately, getting to the point that the industry is pricing itself out of the industry. And the affordability for the average person to own and operate an airplane is becoming.
Allan: You're losing the hobbyists. 
Kevin: We are. Yep. It's true. It used to be, again, back in the eighties or nineties, if you wanted to go out and buy a golf membership and golf clubs and a golf cart, or buy an airplane and owner or operator, an airplane, they were about the same. It was a hobby for people and you could own and operate an airplane truly as a [00:18:00] hobby for the pure enjoyment of it, but now it's not. Golf is cheaper.
Allan: So at what point after the pandemic would you say things got back to normal? And I guess normal is relative because... 
Kevin: Define normal. 
Allan: Yeah, exactly. Because you were just taking over the business, so you may not have had a good gauge on what normal was. 
Kevin: Yeah, it's, you know what, 2022 into the fall of that and going into 2023, we looked at 2023 as a fresh start. And finally I think the pandemic is behind us. And then the current issue at that time was a massive labor shortage for aircraft engineers.
I think one of the things is predominantly aviation had suppressed wages. Primarily pushed by the airlines. The airlines, one of the only things they can regulate to keep prices down for passengers is to keep all their wages down. You have to buy an [00:19:00] airplane, you have to put fuel in it, you have to have a pilot, but everybody else had very suppressed wages and most people got the perks of either working for an aviation company and therefore got flying perks. Or got perks in lieu of higher wages, but as time went on, those perks dropped off, but the wages have always been suppressed.
So it wasn't until post covid when so many people, gosh, there's a lot of pilots I knew, even out of the Toronto area, that quit flying airplanes and started driving the the metro or the TTC there, because it was passengers in the back I commanded my airplane. I was in a cockpit. But I was home at five every day. So it became, wow, I'm getting paid more. To operate a train that I am, to fly an airplane with the responsibilities and weights of that, I'm gonna be a train driver instead. So we lost a lot of pilots, a lot of people.
There's a big shift again, post covid. The aviation industry was getting very long in the tooth, so Covid forced a lot of early retirements or retirements. Then all of a sudden it was like, we're back to normal and now we don't have any employees. And the thing with an aircraft engineer, I have one young lad we're [00:20:00] sending off to school right now, but it's a four year schooling process followed by a couple years of working on the floor and accruing hours and filling out a log book for tasks that you've acquired. So it's almost a seven year program. 
So the fix in 2023, the fix for a labor shortage with aircraft engineers is gonna take seven years to cover. I would say an aircraft engineer. In 2023, the average wage jumped up about 30%. And I have to admit, that's where it should be for the responsibility that they carry, but again, being, it was, I was suppressed, the normal rate was here and all of a sudden it jumped up to where it should be. And that was a huge impact on a small business. It's great that the wages have increased. Because typically when you go to the, the trade show in your high school and grade 12, it would be pipe fitter, $150,000, electrician, this, that, this, and that. All the other trades and at the very bottom be aircraft engineer, $65,000. Yeah. Nope. 
Allan: How are you doing for staffing now? 
Kevin: We're up to nine. Yeah, so I got two licensed guys in the shop currently and an apprentice with a another apprentice that look gonna come in the fall here. [00:21:00] So finally. Yep.
Allan: And now the most recent challenges talk about tariffs and how is that going to affect, do you think, your industry? 
Kevin: Good question. It's difficult right now because On off. Yes. No, I watch those. I check the tariffs every day to see what our retaliatory tariffs are. What the tariffs is. Again, with so much trade happening in North America, we supply the United States with a 40% of their aluminum. 
Allan: Yeah. 
Kevin: Aircraft parts are made of aluminum. 
Allan: Okay. 
Kevin: There will be a domino effect down the road if things jump up 25%. We have a weak dollar right now, so a hundred dollars part in the US cost a Canadian 150, and if we have to charge another 25% on top of that, it's certainly gonna get extremely expensive for us in an industry that is predominantly all exchanged in the US dollar.[00:22:00] 
Jonah: Post Covid, everyone talks about returning to the new normal or Yeah. Whatever that is. And thinking of what the normal is for the general aviation industry, it's shifted. 
Allan: It's not a normal industry to begin with. 
Jonah: No. It's not a normal industry to begin with. And I think the reality is that it's not gonna be back to the eighties and nineties.
Coming to terms with the new reality. The fact that general aviation is less of the small guys, the passion hobbyists going out with their planes. It's more of the commercial folks. The business owners that can justify the cost of owning a plane and then trying to adapt so that we're making the general aviation industry as accessible still as possible, despite the rising costs and despite, all the external challenges. Really just trying to be a stalwart in the industry as Prairie has been for the past 80 years. 
Allan: Sure. 
It's a cool place to, to work!
Kevin: Oh, absolutely. I still, after all these years, I'm still. And then I agree. It's cool. 
Allan: Sit here and just watch the planes come in and...
Kevin: I get, we have Starters right beside us, the helicopter.
Allan: Yeah. 
Kevin: I've seen it. I don't know how many thousands of times, but every time it flies over. Yeah. I just stop and watch it because it's, it is just, [00:23:00] 
Allan: yeah. 
Kevin: Cool. So I have the bug. 
Allan: Sure.
Coming up after the break, we find out what the future holds for Prairie Flying Service. 
Welcome back to Yes, we Are Open. Prairie Flying Service is going into its 80th year of existence. They have overcome countless challenges to the aviation industry with Kevin Toth at the helm. There's no shortage of will and passion to see things through.
So what are their plans for the future? Let's find out.
What would you like to see for the future of your business?
Kevin: With all the roadblocks Prairie's gone through in the last three or four years, whether it's the start and then covid and then the AME shortage. I think we're at the stage now where we can finally blossom and I tell staff that, we're like freight elevator at the ground floor.
We get to choose where we want to go now. Yeah. And obviously we want to go to the top. But we can only grow at what the industry allows and what business allows. I [00:24:00] don't think we're gonna see aviation as a whole disappear, although the number of airplanes that are local as a result of the cost is diminishing.
We're not ready for flying cars and the Jetsons yet. So if we gotta go there, Prairie will be prepared and we'll jump into that. We'll be flying car experts by that time. I ideally, you know what, build more staff create more customers, a bigger spread across Canada and provide a service that we've been providing since 1946 is the goal.
Jonah: It's particularly since he took over the company in 2018, it's been a tough go. There's been challenge after challenge and in many ways an external to the business. So my hope. In the short term would just be some opportunity for the business to have stability, to be able to grow and realize the potential that he sees in the company. To continue to support the general aviation industry, to encourage more support across Canada for a small local business.
Allan: Jonah is here now. 
Kevin: Yep.
Allan: [00:25:00] Is it your hope? That maybe he takes over. 
Kevin: It's a niche industry. That you have to have the passion. 
Allan: Sure. 
Kevin: And not that he doesn't have passion for airplanes or flying with me, he's also seen what it's done. From this side of things, in terms of the effort I've put into it. I'm assuming that it's not really a niche thing for him because he doesn't have that same drive and direction. He's doing very well in other industries that, that his degrees have taken him towards, and I'm totally fine with that too.
Allan: All right. 
Jonah: I think personally, like my involvement with Prairie Flying is in large part trying to help out my dad.
Allan: Sure. 
Jonah: Trying to continue on the legacy of Prairie Flying Services. He talks about the fact that it's. Since 1946, this business has been around and been a stal war at the Regina Airport and really across Canada for part sales and whatnot. Trying to continue on that legacy and support him in achieving his vision.
I think as he said, some of my passions are elsewhere in different industries and supporting the community in other ways. And so it's not necessarily, the simple generational progression that, as he retires, I'll take over the business, but I [00:26:00] certainly see myself being involved in prairie in some capacity regardless.
Allan: Sure.
So at some point if he doesn't want it, you're happy selling it, as long as you find something with the same passion to continue it. 
Kevin: Ideally. Yeah. I'm trying to foster, as we speak within staff Okay. To grow it within our staff boundaries, because I wanna make sure I find somebody that has the passion for Prairie Flying Service, that understands that lineage and heritage of Prairie Flying Service that will project and carry that forward.
Jonah: A lot of folks only come to an airport when they're. Taken off on a commercial flight somewhere, but the airport's always been... 
Allan: a backdrop for you. 
Jonah: Yeah. It's, it's coming to the airport is about being around the general aviation folks and at the flying club and in the community that we have here.
It is so cool to see a story like his, of how hard he's worked over the [00:27:00] years. To start on the ramp, fueling the airplanes, pulling out the bags when they were back in the day they were doing all the bag drops for the banks and, all that kind of grunt work on the ramp to the way that he's worked up. And it was, we were so proud and a huge feat when he bought the business in 2018. And to have that. Progression through the business over the years is just so proud of what he's been able to accomplish. 
On the weekends, he loves to pull out the plane and go flying for a few hours and that's just so cool to see that, with the career as long as he has and being with one company from, the moment that he started with Prairie till now, that he still has that passion and that excitement every day to be looking out the window and see the aircraft. Rolling around and. That's been the coolest part. 
Kevin: I still have a passion for aviation. I love what I do. I feel like I am the caretaker of Prairie Flying Service, so I'm not ready to move forward or move on until such time that I. I feel that Prairie Flying Service as an entity is in a good spot.
The name Service and Prairie Flying Service is big. We provide a service, so I'm here until such time that I know that will [00:28:00] be carried forward for the next a hundred years.
Allan: All right, folks. Is Prairie Flying Service Open? 
Everyone: Yes, we are open! 
Allan: Perfect.
That's the story of Prairie Flying Service. 
Passion can get you a long way in business. It gives you the strength and energy to overcome obstacles. It seems aviation is an industry of obstacles. I can see why you would need passion to stick to it. So often in this podcast, I'm brought back to this saying, "Do what you love and you'll never work a day in your life."
I believe in the last 40 years, there haven't been too many workdays for Kevin Toth. I think that's the goal of anyone who starts their own business, to do [00:29:00] something they love and let the passion be their fuel to make it happen.
The skies may not be clear yet for Prairie Flying Service, but with a passionate and skilled pilot like Kevin at the yoke, I think the sky's the limit.
Yes, we are open is a Moneris podcast production. I'd like to thank Derek, Jonah, and Kevin for taking the time to share their story.
You can learn more about Prairie Flying Service PrairieFlying.com. Follow them on Facebook @PrairieFlyingService.
For more information about this podcast, visit our site YesWeAreOpenPodcast.com. 
If you'd like to support us, rate us on Apple Podcasts or wherever you get your podcasts. 
If you're a Canadian small business owner, or know of one with an interesting story of perseverance to tell, I'd love to help tell it. 
You can contact me at Podcast@Moneris.com.
Tune in next week for another story of small business struggle and survival on the Yes We Are Open podcast. I'm Al Grego. Thank you for listening.
